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From left, Joe Gadell, Nick Smarrelli and Tom Stemm expect cloud computing to push
GadellNet'’s revenue above $1 million for the first time this year.

GadellNet grows staff, sales

BY ANGELA MUELLER
amueller@bizjournals.com

Last February. Joe Gadell and Tom Stemm
decided they weren't content running a five-
employee IT consulting shop.

GadellNet Consulting Services LLC had
achieved an average of about 40 percent
growth each vear since Gadell launched the
company out of his home in 2003, But now
the partners were ready for more.

“They made a delined decision to pursue
more aggressive growth,” said Nick Smarrel-
li. GadellNet's chiel operating oflicer.

In 2010, the company more than doubled
its stall [rom six employees to 13, including
bringing Smarrelli aboard in April. Two
were added this year, and Smarrelliis in the
process of hiring two network engineers.

Sales jumped 97 percent in the first quar-
ter of 2011 compared to the same quarter
last year, and the company expects to top
the $1 million revenue mark for the first
time by September.

To accommodate the growth. GadellNet
recently relocated its offices, more than dou-
bling its space [rom a 1.100-square-foot of-
fice in Fenton to a 3,300-square-loot space

in Brentwood. The company invested about
$45,000 in the move to the new office, locat-
ed at 1254 Hanley Industrial Court.

Cloud computing accounts for 60 percent
to 70 percent of the company’s work,
Smarrellisaid. “It's just a way (o help compa-
nies do more with less, which everyone is
looking for now.,” he said.

Cloud computing, or delivering hosted ser-
vices over the Internet, is a growing indus-
try. Worldwide revenue from cloud services
topped $16 billion in 2009 and is expected to
reach $55.5 billion in 2014, according to re-
cent research from the Framingham, Mass.-
based International Data Corp. (IDC). .

“The cloud model will propel I'T market
growth and expansion for the next 20
years,” IDC Senior Vice President and Chief
Analyst Frank Gens said in a statement.

GadellNet is specifically focused on serv-
ing small businesses. Its customers include
the Missouri Growth Association, Brink-
mann Constructors, KellyMitchell, Art
Saint Louis and the Missouri Poison Center.

Gadell and Stemm each have a 40 percent
stake in the company, with Smarrelli hold-
ing the remaining 20 percent. The three are
friends from their St. Louis University days.
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24/7 Help Desk

Hardware Support
Real-Time Issue
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